
HOW TO SELL
YOUR HOME FAST

THE FSBO  METHOD



WELCOME
HOME SELLER, 
Thank you for picking up a
copy of our guide. We’re glad
you’re here! 

Selling your home without the
help of a real estate agent can
seem like a lot of work. 

However, it can also come with
many benefits - once you’re
ready to put in a little work.
Choosing the FSBO method will
mean you keep more profits
while also maintaining more
power and control throughout
the entire process. 

If you’re interested in selling your
home on your own, here are
some of the steps you need to
take. 

PREPARE FOR THE SALE

Real estate agents know what aspects of
your home increase its profit potential.
To ensure you can maximize your profits
independently, consider a thorough
clean-up or touch-up, including minor
paintwork, yard work, or home
improvements that could increase the
price you can get for your property. 

Please consider that you may need to
sell at a reduced price if you choose not
to put in any extra work. Most homes
can be sold “as is” once they’re priced
competitively in relation to their
condition. 

TAKE PREMIUM PHOTOS 

Great photography is one of the quickest
ways to generate interest in your
property. To know what you should
photograph, look at other listings on
popular real estate sites. Overall, you
should focus on the structure and size of
your property - including any garden
areas. 

Showcasing aspects of your home that
you hope others may love is redundant.
For the most part, new owners renovate
and integrate their own features. Instead,
photograph your property’s potential
and show it from all angles in as much
detail as possible. 

Try to capture your images in natural
daylight, as this will result in the best
shots of your property. Never include
blurry, dark, or non-descript photos in
your listing. 



KNOW YOUR PRICE
STRATEGY

When selling a property, you will need to
deal with many negotiations. That
means you should always price your
property slightly higher than you’re
willing to sell it for. So before you put
your property up for sale, know what
prices you will accept and under what
conditions. 

To successfully sell a property, it’s helpful
to be somewhat flexible to your buyer's
conditions. Just make sure that the price
you set is realistic. You can research the
price of similar properties in your area by
checking out a local real estate agent’s
website. Also, remember to consider the
condition of your home. You may need
to sell it for a lower price if it's in poorer
condition than other homes in your area.

DON’T FORGET ABOUT
MARKETING 

Marketing and connections are some of
the primary reasons sellers choose to
work with an agent. However, it’s not
impossible to complete independently -
once you have some time and patience.
If you want to sell your property fast,
you’ll need to market it consistently for a
couple of weeks. You can post it on free
listing sites like Craigslist and Facebook
Marketplace; however, don’t expect
these sites to attract high-paying buyers.
Consider paid Google ads or a local
newspaper listing to generate better
leads. 

Placing a sign outside your home is also
a helpful way to notify locals about the
sale. Always list your phone number or
have a predetermined time for viewings.
Otherwise, some unexpected guests
might show at a bad time. 

With FSBO, you need to budget some
extra cash for marketing as this is
generally something integrated into a
real estate agent’s fees. 

BUYERS DECIDE IN THE FIRST
EIGHT SECONDS OF SEEING A
HOME IF THEY’RE INTERESTED IN
BUYING IT. GET OUT OF YOUR
CAR, WALK IN THEIR SHOES AND
SEE WHAT THEY SEE WITHIN THE
FIRST EIGHT SECONDS. 

BARBARA CORCORAN



REMOVE ITEMS 

When selling your home, it’s helpful to
stage it in a way that is attractive to
buyers. That may mean you should
remove items before conducting any
viewings. Overall, it’s good practice to
remove all personal items. In the end,
you will have strangers walking through
your home, so being cautious is
important. 

Your home should be neutral but
inviting. A buyer needs to see its
potential, even if it doesn’t match their
personal taste. Furthermore, ensure you
remove all signs of pets. This can be an
area that buyers will try to negotiate
about. 

BE HONEST

One of the biggest pitfalls sellers fall into
is lying about the negative sides of the
property. Ultimately, every property has
flaws, and it's best to be honest and
open about them rather than facing
backlash during negotiations. 

Most buyers will appreciate it if you point
out that “X, Y, Z are due a repair,” as they
know what to expect when they move in.
If they start to argue about the price, you
can say that you’ve already considered
those repairs as part of the listed price. 

No matter what, try to keep
conversations open and flowing with
potential buyers to get the most stress-
free experience.



PROS  OF SELLING FSBO CONS  OF SELLING FSBO

No commission fees

More control over the sale

Stressful price negotiations

Own schedule 

Own terms

Time consuming

Marketing responsibilities

Hands on process

YOU CAN’T JUST SIT THERE AND

WAIT FOR PEOPLE TO GIVE YOU

THAT GOLDEN DREAM. YOU’VE GOT

TO GET OUT THERE AND MAKE IT

HAPPEN FOR YOURSELF

DIANA ROSS



LET'S TALK!

READY TO SELL
YOUR PROPERTY
FAST...

BUT DON’T WANT
TO GO THROUGH
ALL THE FUSS? 

WE CAN HELP! 

AT BLUE LIME PROPERTIES, WE
MAKE THE FSBO GO QUICKER. 

We buy houses directly from
homeowners in “as is” conditions.
That means you don’t need to repair
or prepare, eliminating the stress
and worry of selling your home. 

Our system is simple. First, you
contact us for a quote, we come and
inspect the property, and within 24
hours, we will tell you the price we
will pay for your property. 

With our help, you can sell your
home in a matter of weeks rather
than the average six-months it takes
for FSBO sales. 

Ready to get your FREE, no-
obligation quote? 

Send us a message today!

https://bluelimeproperties.com/sell-to-us/

